
Mastering The Initial Consultation
………………………………………………....



Initial 
Consultation

Getting your head 
right about “SALES”

Framework for 
Success





Sales Mindset



Used Car Salesman



Sales as Service



Grade Yourself



Framework



Clean Energy



You’re the Prize!



I AM THE PRIZE!

• IDENTIFY CREDIBILITY 

• Make list of all of your successes in your business

• Make list of all of your successes in personal life (family, spirituality, relationship…)

• Make list of all of your certifications and credentials

• Sort the list in order of importance to you

• Identify the top 5 in each area

•

• IDENTIFY EXPERIENCE

• Experience is the wisdom learned along the way to gaining your wisdom.  

• Take the completed Credibility List and apply the following questions to each item on the list:

• What was the biggest challenge for me to accomplish this task?

• What pain did I experience as a result of this challenge?

• What did it cost me (materially, spiritually, emotionally)?

• What is the greatest lesson I learned (wisdom gained)



Before the 
meeting……







Nancy Hetrick ADFA™, MAFF™, AWMA®
www.DivorceFinancialTraining.com
Nancy@smarterdivorcesolutions.com
877-552-4017

Thank You!

To schedule your free 20 min strategy session go to:

https://calendly.com/nancy-67/cdfa-strategy-session

Q&A

mailto:Nancy@smarterdivorcesolutions.com
https://calendly.com/nancy-67/cdfa-strategy-session

